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dential flavor plus a myriad of styles to $6.5 million hos- 
pitality restoration. 

Prototype Rooms Pass Test In Casino Hotel Redesign. pp. 
100-101. Eight-month program has hotel guests evaluate 
three room styles, launching $1 million renovation. 

Restoration Returns 1920’s Grandeur To ‘80s Hotel. pp. 
102-105. Design rete!ls history of Washington, D.C.’s 
Mayflower Hotel in a framework that meets contempo- 
rary travel standards. 

Unbelievable Obstacles Overcome In Sheraton Installation. 
pp. 106-109. Atlanta-based Designers Il completes job 
on-budget in 19 days despite huge supplier glitches at 
Sheraton Sand Key, Fla. 
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resistance are among new wallcovering features. 

New DC Mart To Tap $22 Billion Market. pp. 132-139. 
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sign. pp. 170-172. 

Floor-By-Floor Pull-Out Guide To The Merchandise 
Mart. pp. 173-174. 

CONTRACT Faces At NEOCON. p. 175. 

Seminars & Workshops. pp. 177-181. 

NEOCON International. pp. 182-183. 

Floor 6: Textiles Sport Lively Palette. pp. 184-186. 

Floor 8: Intros Address Ergonomic Needs. pp. 187-193. 

Floor 9: High-Tech Is Prominent. pp 194-199. 

Floor 10: Detailing Options Available. pp. 200-205. 
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bers. pp. 223-224. 

Floor 13: Product Variety In Floor Spaces. pp. 225-227. 

Floor 18: Floorcovering Styles Flourish. pp. 228-231. 

Other Chicago Exhibits. p. 231. 

Color-Coded, Barrier-Free Building Helps Students Learn. 
pp. 232-235. Planners stress ease of mobility & interper- 
sonal contact in creating a normal educational environ- 
ment for impaired students. 

Product Showcase: Stow/Davis, p. 110. 

Product Showroom. Fischer & Porter, p. 120. 
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NEOCON At Show, p. 104. 

Government Design Under Tight Budget Restraints. p. 141. 

“Save Taxpayer Dollars’ Is Mandate To Designers. pp. 142- 
145. Challenge of good design within budget constraints 
is successfully being met by creative efforts. 

U.S. Navy Ship Of War Gets Interior Redesigned. pp. 146- 
149. ASID designer improves space following stringent 
specs; says project is not just a job—it’s an adventure. 

Hart Building Solves Problems, Poses More For Senators. pp. 
150-154. Offices of the $140 million Senate office 
structure re-use furnishings from older quarters. 

Carpet Market Expanded By Flatwire Specs. p. 155. 

Flatwire Specifications Strengthen Carpet Tile Position. pp. 
156-158. Modular tile gains technical improvements. 
Carpet Mills Create Innovative Patterns. pp. 159-163. New 
broadloom introductions run the styling gamut from 14th 

century reproductions to contemporary geometrics. 

BIFMA Celebrates 10th Anniversary With Product Standards. 
pp. 164-166. Representing interests of user & industry 
alike, the association’s product standards foster work- 
place safety. 

10 Years Of IBD Product Competitions Reviewed. p. 167. 

IBD Competition Celebrates Decade Of Innovation. pp. 
168-182. 

CAD Packages Multiply As Market Approaches $12 Billion. 
pp. 183-184. 

Product Showcases: Lista, p. 70. 

Herman Miller, p. 80. 
Edward Fields, p. 88. 
Product Showroom: Haworth, p. 94. 
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Designers & Users Impact Automation Strategy. pp. 100- 
105. Team planning approaches merge technology & 
business in effective systems management. 

Power Options Multiply In Open Office Design. pp. 106- 
111. Building structure, individual needs, & economics 
determine power for wiring today’s open plan. 

Overdesigned Acoustics Cancel Natural Masking Noise. pp. 
112-115. Open plan offices are most effective acousti- 
cally when enclosures reduce high-frequency sound. 

5,500 Sq. Ft. Of Model Offices Spur 40 Broad St. Leases. pp. 
116-117. Irregular configurations overcome by Gruen ar- 
chitects in prototypical offices developed by real estate 
firm. 

Data Base Accessibility Creates Client Management Reports. 
pp. 118-120. Special data saves dollars for clients in 
lease negotiations, provides tangible information for 
client management decisions. 

Open Plan Directory Expands Installer Listings. p. 121. 
Tota! Systems, pp. 122-129. 

Freestanding Space Dividers, pp. 130-143. 

Plants & Planters, pp. 144-148. 

Raised Floors, p. 149. . 

Acoustical Panels, Wall-Mounted, pp. 150-155. 

Telephone & Power Sources, pp. 156-157. 

Acoustical Ceilings, Systems, pp. 158-159. 

Lighting, p. 160. 

Installation Specialists, Masking Sound Systems, Carpet 
Tiles, p. 161. 

Alphabetical List Of Participating Firms, pp. 162-169. 

Use Fewer Watts, Get More Light. pp. 170-175. New lighting 
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designs offer dramatic energy savings yet provide re- 
quired illumination in work environments. 
Product Showcases: Milliken, p. 50. 
Vaughan Walls, p. 56. 
Walker Group Coordinated Design 
Program, p. 62. 
Harter Corp., p. 68. 


AUGUST 1983 


Remodeling, p. 57. 

Preservation-Conscious Re-use Makes Office Feel Like 
Home. pp. 58-61. Wood beams & brick walls found in a 
1908 grain warehouse generate relaxed, creative atmos- 
phere for wallpaper designers. 

Tax Credits, Lease Rate Hikes Fuel Historic Site Remodels. 
pp. 62-67. Denver developers seize tax benefits to meet 
demand for economical space in commercial district. 

Atlanta Designer Tailors Planning To Client’s Rapid Growth. 
pp. 68-71. Wilson & Wilson Interiors Inc. achieves solid 
company image for Futra/Hereth, Orr & Jones Inc. 

1983 Quick Ship Directory. pp. 72-83. 

Quick ship programs meet fast-track specifier schedules. 

Aluminum Ceilings Now Provide Acoustical Sound Absorp- 
tion. pp. 84-88. Energy-efficient luminous panels and 
operable skylights indicate increased awareness of func- 
tional systems. 

Dealer Acquisitions Reflect Changing Distribution Patterns. 
pp. 89-91. Josephson Int’l., parent of talent agencies & 





radio stations, ventures into office furniture, financing 
anticipated big jobs. 

New Glazes & Firing Methods Expand Tile Design Options. 
pp. 92-95. Developments in color & surface treatments 
multiply, along with processes that improve tile mainte- 
nance. 

Who’s Who In Contract Design Midwest. pp. 96-141. 
Rapidly growing trend in furntiure sales by design firms. 

Product Showcases: Scope Furniture, p. 40. 

OJVM, p. 42. 
Allied, p. 42. 
Product Showroom: Corry Jamestown, p. 46. 
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Designer’s Saturday. pp. 120-121. Expanded museum recep- 
tion & tour, facility day seminar programs mark event. 
Guide To Designer's Saturday Showrooms/Manhattan 

Map. p. 122. 
Design Experts To Address Showroom Visitors. p. 123. 
Guide To Showrooms, Products, People. pp. 124-135. 

Detailed Contract Industry Study Defines Interior Designer 
Role. pp. 136-138. Comprehensive market study by Yan- 
kelovich, Skelly & White is indispensable marketing tool 
for contract product manufacturers. 

The World Of Executive Desks. pp. 139-153. ‘‘Systems 
thinking’ influences desk design, invites customization. 

Interiors Give Aviation Service Competitive Edge. pp. 154- 
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155. Lounges, gym, foodservice, & overnight quarters at- 
tract corporate flyers. 

Computer Support Furniture Directory. pp. 156-179. Elec- 
tronic equipment platforms grow more sophisticated. 
Naisbitt To Address NOPA, Focus Is Industry Transition. pp. 

180-181. 
First Atlanta Contract Expo Forecasts Design, Color, Fur- 
nishings. pp. 182-183. 
Product Showcases: Regency, p. 84. 
Helikon, p. 92. 
Uniroyal, p. 96. 
Product Showroom: Knoll International, p. 100. 


OCTOBER 1983 


Full Service Branch Banks Designed For The Affluent. pp. 
88-89. 

In Chic Beverly Center, L.A., Bank Attracts High-Style 
Clients. pp. 90-91. Reflective surface treatments & lac- 
quers add pizzazz at Mitsui Manufacturers Bank. 

Canyon Design Opens Bank Space While Adding Southwest 
Flavor. pp. 92-93. Tiered stone balconies in desert tones 
enhance regional image, overcome structural problems, 
& add interest in Texas bank. 

Lake Shore Nat'l. Remodels For Automation, Services. pp. 
94-97. Chicago bank continues to operate & confront in- 
dustry change during seven-year building program. 

Beach & Desert Bank Branches Each Appeal To Own Pa- 
trons. pp. 98-101. Swimmer Cole Martinez Curtis design 





of two Columbia Savings & Loan branches tailored to 
California customer preferences. 

Bank Profits Throughout Redesign Thanks To Careful Phase 
Planning. pp.102-105. Planners devise careful strategies 
which double bank’s size, yet keep it operating during 
total reconstruction. 

Traditional, High-Tech, & European Styles Offered In Bank 
Products. pp. 106-115. Adjustability & maintenance ease 
add merit to products aimed at prestige projects. 

Furniture Component Directory. pp. 116-125. Guide to 
hardware for seating, desks, files, & tables. 

Natural Fibers Dominate Specifier Fabric Market. pp. 126- 
131. Wool & wool blends important among highly 
styled, innovative offerings. 

Product Showcases: BPC, p. 58. 

Thonet, p. 64. 

Product Showroom: Steelcase, p. 70. 


NOVEMBER 1983 


1983 IBD/CONTRACT Product Awards Announced. p. 113. 

Judges Flip Over Flip Seat, The Best Of Show Choice. pp. 
114-129. 

Office Design Industry Experience Rapid Change. p. 129. 

10-Year Growth Projections Spur New Steelcase HQ. pp. 
130-135. Grand Rapids facility employs latest state-of-art 
technology in ‘living laboratory’ for furniture manufac- 
turer. 
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Creating A Showplace In Office Workspace. pp. 136-137. 
Planners -help construction company display wood- 
working talents by building in-house showplace. 

Joint Design Venture Combines Talents. pp. 138-139. Mitch- 
ell Assoc. joins with Nelson & Pujol to bid large project. 

Media Firm’s Cable Div. Mandates Move To New HQ. pp. 
140-143. Expansion demands upscale image. 

New ASID Computer System Geared To Space Planners. pp. 
144-145. Rose M. Erickson, ASID, IBD, one of six system 
users, spells out computer dos & don’ts for planners. 

Office Furnishings Respond To User Needs. pp. 146-155. 
More options permit tailoring of office products to job. 

Desk Accessories Enter Technological Age. pp. 156-159. 
Micro-processor consoles & calculators are offerings. 

Contract Carpet Specialist Creates Ideal Floor Specs. pp. 
160-161. A western floor dealer/installer provides plan- 
ning aid to assure specifications that meet needs. 

Leather’s Natural Markings Customize Furnishings. pp. 162- 
163. Patterns inherent in hides add individuality to fur- 
niture designs. 

Product Showcases: Stow/Davis, p. 64. 

Hesco, p. 68. 
EOC, p. 74. 
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Redesign Boosted In Lucrative Fast-Food Market. pp. 58-63. 
Wendy’s Look Goes Classic. pp. 64-65. RMM gives New Or- 
leans franchise dramatic look to attract executives. 


Developers Anchor Malls With Fast-Food Courts. pp. 66-69. 
Specialty shops & eateries draw people, dollars to malls. 

Styling Upgrades In Fast-Food Furniture Market. pp. 70-72. 
Introductions provide durability & high-end look. 

Theatrical Designs Lead Stores To Profits. pp. 73. 

Planning Puzzle Matches Design To Client Need. pp. 74-77. 
Florida planners & store owner evaluate design on paper. 

Furniture Dealer Turns Landmark Into Retail, Office HQ. pp. 
78-79. Silver's preserves historic interior while occupying 
Neoclassic bank. 

Neon & Color Add Dramatic Touch. pp. 80-83. Theatrical 
displays serve form & function for retailer. 

Spec Signage To Attract Customers. pp. 84-85. N.Y. restau- 
rant firm uses traffic-stopping neon graphics. 

Custom Graphics Are Essential To Accurate Signage. pp. 
86-87. Mfrs. emphasize custom typefaces & logo plus 
more color variety. 

Contract Art Takes Variety Of Forms. pp. 88-93. The sky’s 
the limit in art materials, styles, & techniques. 

Battle Of Marts Shapes Up As Sites Multiply. pp. 94-99. 
Chicago mart remains only nat’l. market; regional marts 
cater to local needs. 

Resilient Flooring Now Engineered For Long Wear. pp. 100- 
101. Seamless designs block dirt & moisture; studded 
styles conceal damage. 

Product Showcases: Gayeski Furniture Coordinates, p. 46. 

Colonial Mirror 
& Glass, p. 48. 
Product Showroom: Herman Miller, p. 44. 
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